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Development: Spiritual Principles for Fundraising  
 

Fundraising, like parenting or disciple-making, is best not done in a rush. This session seeks to take a 
long-term view of building a network of friends to support a ministry. It will look at a wide range of 

relevant biblical texts, highlighting their contrast with both secular values and with secularised Christian 

fundraising. Fundraising can have both positive and negative spiritual aspects, and there are both 
temptations and blessings for those who seek to do it. 

 

David Hilborn is Hon. Senior Research Fellow in Evangelical Theology at Moorlands College, UK. 
Moorlands is an interdenominational college based near Christchurch in Dorset, with regional training 

centres in Birmingham, Torquay and Belfast. David was previously Principal of Moorlands. Prior to 

that he led St John’s College, Nottingham and was Assistant Dean of St Mellitus College, based in 

London. Earlier he was Head of Theology at the Evangelical Alliance UK for nine years, also serving 

on the Executive of the World Evangelical Alliance Theological Commission. He is an ordained 

Anglican minister and was a member of the Church of England’s Faith and Order Commission from 

2006-2016. He currently chairs the Evangelical Alliance’s Theological Advisory Group. He is a 

graduate of the Universities of Nottingham (BA, PhD) and Oxford (MA), and has led or served on the 

ministry teams of five local churches. He has authored or edited several books, including Picking Up 
the Pieces (Hodder), The Nature of Hell, ‘Toronto’ in Perspective, One Body in Christ, Movement for 

Change (Paternoster) and The Atonement Debate (Zondervan). He is currently co-editing a book on 

Anglican-Pentecostal co-operation. He is a Londoner by birth and is married to Mia, a senior hospital 
chaplain. They have two grown-up children. He loves cricket and enjoys a wide range of music. 

 

 

I. Personal Introduction and Overview 

 

 A CEO’s v. expert fundraiser’s perspective 

 Fundraising in budgeting and business planning 

 Specialist/bought-in v. in-house/endogenous fundraising 

 Christian v. secular fundraising 

 

II. Theological Principles for Christian Fundraising 

 

 Resources belong to God (Gen. 1:28-31; Ps. 24:1-5; Matt. 6:25-34) 

 God calls us to steward his resources (Gen. 2:9, 16-17, cf. Gen. 3:22) 

 Resources are for sharing (Luke 6:38; Acts 4:32-35; 2 Cor. 9:9-15) 

 Giving is essential to godly community and mission (Acts 9:36, 20:35; 2 Cor. 8:7)  

 Giving should not be automatic or compelled (1 Chron. 29:1-20; Acts 2 Cor. 9:7)  

 Funds are to be raised and managed with integrity (1 Chron. 29:17; Mt. 6:21, Mk. 

11:15-17; Acts 8:18; 2 Cor. 2:17) 

 Giving may be for internal ministry and/or social outreach/relief (Deut. 26:1-15; 

Mal. 3:10; Acts 11:27-30) 

 Giving should be proportional to means/income (Lk. 21:1-4; 1 Cor. 16:2) 

 The wealthy bear distinctive obligations in giving (Lk. 18:18-23; 1 Tim. 6:17-19) 

 

III. Biblical Particulars of Christian Fundraising  

 

 Ex. 25:1-9 – Offerings for the tabernacle 

 Ex. 35:4 – 36:7 – Materials for the tabernacle 

 Ex. 16:1-38 – Skills and labour for the tabernacle 

 1 Chron. 29:1-20 – Resources for the temple: 
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o Leaders setting a personal example 

o All glory goes to God – no vanity projects 

o Thanks – to God and fellow contributors 

o All giving to be ‘willing and honest’; not compelled or coerced 

o Prayer, praise and celebration 

 Neh. 2:8 – Resources for rebuilding the temple, incl. ‘secular’ resources 

 Lk. 8:2-3 – Support from ministry companions 

 Acts 9:36 – Ongoing support for the poor and marginalised 

 Acts 11:27-30 – Fundraising for disasters and emergencies 

 1 Cor. 16:1-4; 2 Cor. 8-9; Phil. 4:15-18 – Churches giving to other churches 

 

IV. Key Paradigms for Christian Fundraising (after Mark & Joel Dillon) 

 

 Friend-raising (George Mueller)  

 Fund-raising (D.L. Moody) 

 Mixed economy (Charles Blanchard) 

 Biblical and theological reflection 

 Case study: Moorlands College (I) 

 

 Operational fundraising  

 Capital project & special campaign fundraising 

 Legacy, estate and inheritance gifts (cf. Num. 27:1-11; Deut. 9:47; Gal. 3:26) 

 Case Study: Moorlands College (II) 

 

V. Core Practicalities in Christian Fundraising (Summary & Conclusion) 

 

 Pray (2 Cor. 9:14) 

 Define vision and mission (2 Cor. 8:4; 14) 

 Determine strategy (2 Cor. 10-15) 

 Know the numbers (Lk. 14:25-30) 

 Assemble a team (Lk. 8:2-3; 2 Cor. 8:6, 23) 

 Target donors (1 Tim. 6:17-19) 

 Disseminate goals and expectations (2 Cor. 9:2-3) 

 Celebrate and communicate achievements (2 Cor. 9:11) 

 Praise God (2 Cor. 9:13) 

 Thank donors (2 Cor. 9:1-3) 

 Report back to donors (accountability) (2 Cor. 9:5) 

o Material outcomes 

o Spiritual outcomes 
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